
Q3 2009 |    ABSTRACT 

China Research Topical Report 

 

China’s Export Trade for Gray-market Handsets to Reach 110 Million Units in 2009 

By Kevin Wang, Director 

©2009 iSuppli Corporation  All Rights Reserved 1700 E. Walnut Avenue El Segundo   CA  90245  | Telephone +1.310.524.4007 |  Email: info@isuppli.com  

 

 

Critical Questions Answered

  When will the 3G handset market gain 
momentum?  

 How will the gray market develop in the  
future? 

  Who are the leading Chinese OEMs and 
IDHs? 

  Why do Taiwanese handset IC suppliers 
succeed in China? 

  Who will dominate the smart phone 
market? 

 

Who Should Read This?

  Handset OEMs 

- Strategic Marketing 

 Handset ICs 

- Strategic Marketing 

 Financial Community 

 

Operating alongside China’s “official” handset market is the export trade for gray-market 
handsets, which has also grown rapidly during the first half of 2009. Gray-market handsets, 
which are characterized by a fake IMEI (International Mobile Equipment Identity) number 
and carry no test/quality assurances or network entry permits, are not recognized by the 
Chinese government. 

Nevertheless, Chinese suppliers of gray-market handsets have been so successful that 
iSuppli believes they are grabbing market share away from international handset OEMs like 
Nokia. About 50 million gray-market handset units were exported from China during the 
first half of 2009, and the total export trade for gray-market handsets will grow to 110 
million units when the year finishes, considerably up from 60 million units in 2008. 

Forecast  

Frequency, Time Period  

  5-year annual + 2-year rolling 
quarterly forecasts 
 

Measures 

 Revenues 

  Units 

  ASP 

  Market Share 
 

Regions, Markets  

  China 

 

 

Applications/Products Covered 

  Handsets 

- 3G 

- Smart phone 

- Feature phone 

  ICs 

- Baseband 

- RF 

- PA 

- CMOS Sensors 

 

 

Technologies Covered 

 GSM/GPRS/EDGE/WCDMA/HSDPA 

 CDMA2000 1x/EV-DO 

 TD-SCDMA 

 

Domestically-designed Handset Shipments by Supplier 
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